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Disclaimer
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This presentation includes only summary information and does not in any way purport to be comprehensive. None of the Company or any of its 
affiliates, directors, officers, advisors and employees accepts any obligation, liability, claim or remedy for any loss arising from any use of these 
presentation materials or their contents or otherwise arising in connection with these materials, whether or not arising from the negligence of the 
Company.
   This presentation may include market data and certain industry forecasts obtained from internal surveys, estimates, reports and studies, as well as 
external market research, publicly available information and industry publications. The Company, its affiliates, directors, officers, advisors and 
employees have not independently verified the accuracy, adequacy, reliability, completeness of any such market data and industry forecasts and 
make no representations or warranties in relation thereto.
   This presentation may include forward-looking statements, which are based on current beliefs, expectations and assumptions, including without 
limitation assumptions regarding present and future business strategies and the business environment in which the Company operates, and involve 
known and unknown risk, uncertainties and other factors, which may cause actual results, performances or achievements, or industry results or 
other events, to be materially different from those expressed or implied by such forward-looking statements. Forward-looking statements speak 
only as of the date of this presentation and the Company expressly disclaims any obligation or undertaking to release any update or revisions to any 
forward-looking statements that this presentation may contain to reflect any change in expectations or any change in events, conditions or 
circumstances on which these forward-looking statements are based. Forward looking statements are for illustrative purposes only. Recipients of 
this presentation are cautioned that forward-looking information and statements are not guarantees nor undertakings of future performances and 
are subject to various risks and uncertainties, many of which are difficult to predict and beyond the control of the Company.
   Neither this presentation nor any copy of it may be taken, transmitted into or distributed in the United States of America, Canada, Japan or in any 
other jurisdiction where applicable laws restrict the transmission or distribution of this presentation.
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Strong acceleration and record level of activity

Highlights 
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» Q4 22 revenues of €730m, +54% vs. Q4 21 

» Cumulative 12-month sales of €2 362m, +26% vs. 12-month sales 21, +23% like for like*

» Q4 22 order intake on equipment of €485m vs. €1080m in Q4 21

» End of Q4 22 order book** on equipment at €3 521m vs. €2993m in Q4 21

» Continued strong pressure from the inflationary context

*at constant scope and exchange rates: terms defined in the appendix
**term defined in the appendix



Q4 2022 Net sales |  January 26th, 2023  

Group’s life

» Acquisition of a majority stake (82%) in the French 
company EasyLi

» Company created in 2011
» Specialized in the production and maintenance of 

Lithium-ion batteries
» Expertise in the development of battery 

management systems

» Acquisition of the Italian company Gi.Erre S.R.L.

» Service company based in Italy
» Specialized on Manitou products
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Group’s life

» Manitou Group announces the conversion of its credit 
agreement into a Sustainability Liked Loan (SLL)

» Joining the “Business for Climate Convention - France - 
Western Region”
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Group’s life

» Presentation of the group’s hydrogen strategy and of the first 
prototype of a telehandler using a fuel cell

» Launch of the new telehandler MLT 850 NewAg XL

» Finalization of the commissioning of the new aerial lift plant in 
Candé

» Massive investments in France and the United States (capacity, 
R&D, IT ...)
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Q4 22 Revenue Matrix
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S&S : Services and Solutions Faster-growing boxes (vs.avg) shown in green
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12 months Revenue Matrix
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S&S : Services and Solutions Faster-growing boxes (vs.avg) shown in green
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Evolution Q4 2022 vs Q4 2021
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Evolution 12 months 2022 vs 12 months 2021
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Evolution vs 2021
11

* at constant scope and exchange rates : definition in appendix
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Order intake and order book on equipment (€m)
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In order to limit the effects of inflation, the group has integrated in H1 2022 mechanisms for adjusting its sales prices at the time of delivery. These 
mechanisms will influence the valuation of the orderbook on equipment, which is booked and valued at the price on the day the order is placed.

New policy of gradually opening the order intake 
horizons of H2 2024 for dealers in order to limit 
the effects of anticipation without an end market 
customer.
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Reaching a new level in an inflationary context

Product division Operational review
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» Record levels of activity, both in production and in invoicing (+28%)
» Strong pressure from the inflationary context
» Supply chain still difficult 
» Continued ramp-up of production sites
» Organization of the launch of the new electrical products
» Strong acceleration of the investment period
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Continuation of activities development 

S&S division Operational review 
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» Record level of activity
» Reinforcement of industrial capacities
» Rental activities penalized by the lack of machines
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Outlook 
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» Revision of the 2022 operating profit estimate to close to 3.5% of revenues

» Expected revenue growth in 2023 of more than 20% compared to 2022
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Appendix - Definitions
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Like for like, so at constant scope and exchange rates:

» Scope : for the company Lifttek acquired in May 2022, restatement from the date of its acquisition to December 31, 2022. No 
company exited the scope in 2022. There is no acquisition nor exit in 2021.

» Application of the exchange rate of the previous year on the aggregates of the current year.

Order book
The order book corresponds to machine orders received and not yet delivered, for which the group:

» has not yet provided the promised machines to the customer;
» has not yet received consideration and has not yet been entitled to consideration.

These orders are delivered within less than one year (excluding exceptional periods as experienced by the Group since 2021) and may 
be canceled. 
The order book may vary due to changes in consolidation scope, adjustments, and foreign currency translation effects.
In order to limit the effects of inflation, the group has integrated in H1 2022 mechanisms for adjusting its sales prices at the time of 
delivery. These mechanisms will influence the valuation of the orderbook on equipment, which is booked and valued at the price on the 
day the order is placed.
The Group has also introduced a new policy of gradually opening the order intake horizons of H2 2024 for dealers in order to limit the 
effects of anticipation without an end market customer.



THANK YOU
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