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I Disclaimer

This presentation includes only summary information and does not in any way purport to be comprehensive. None of the Company or any of its affiliates, directors,
officers, advisors and employees accepts any obligation, liability, claim or remedy for any loss arising from any use of these presentation materials or their contents or
otherwise arising in connection with these materials, whether or not arising from the negligence of the Company.

This presentation may include market data and certain industry forecasts obtained from internal surveys, estimates, reports and studies, as well as external market
research, publicly available information and industry publications. The Company, its affiliates, directors, officers, advisors and employees have not independently
verified the accuracy, adequacy, reliability, completeness of any such market data and industry forecasts and make no representations or warranties in relation thereto.

This presentation may include forward-looking statements, which are based on current beliefs, expectations and assumptions, including without limitation
assumptions regarding present and future business strategies and the business environment in which the Company operates, and involve known and unknown risk,
uncertainties and other factors, which may cause actual results, performances or achievements, or industry results or other events, to be materially different from those
expressed or implied by such forward-looking statements. Forward-looking statements speak only as of the date of this presentation and the Company expressly
disclaims any obligation or undertaking to release any update or revisions to any forward-looking statements that this presentation may contain to reflect any change in
expectations or any change in events, conditions or circumstances on which these forward-looking statements are based. Forward looking statements are for illustrative
purposes only. Recipients of this presentation are cautioned that forward-looking information and statements are not guarantees nor undertakings of future
performances and are subject to various risks and uncertainties, many of which are difficult to predict and beyond the control of the Company.

Neither this presentation nor any copy of it may be taken, transmitted into or distributed in the United States of America, Canada, Japan or in any other jurisdiction
where applicable laws restrict the transmission or distribution of this presentation.
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I Highlights

Q1’22 revenues of €450m, -4% vs. Q1'21, -6% like for like*

Q1’22 order intake on equipment of €637m vs. €815m in Q1’21

Record Q1’22 orderbook on equipment at €3,274m vs. €1,344m in Q1’21
Rebound of the health crisis at the beginning of the quarter

Continued tension on the supply chain

Inflation pressure strengthened by the war in Ukraine

* at constant scope and exchange rates: definition in appendix

An operational and financial environment under pressure
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I Back to group’s life

Commitment of the group to a Inauguration of the new factory Announcement of a massive €70m
2030 carbon trajectory based on in Candé (France) where the investment plan in the United States
quantitative objectives for all its group's range of all-terrain to increase the plant capacity and
activities and products (scopes 1, aerial work platforms is reinforce the research and

2 and 3) assembled development costs
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I Back to group’s life

Celebrating the 50 years of Manitou Launch of an ultra-compact telescopic Action to support Ukrainian
United Kingdom handler opening a new market segment refugees from Poland
for the group
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¥ Q1 Revenue

matrix
Q1 2021 Revenue Q1 2022 Revenue
South Eur. | North Eur. | Americas APAM Tot. Lo South Eur. | North Eur. | Americas APAM Tot.
% tot.

119 164 Fi. 32 388 Product | 113 129 74 39 355

25% 35% 16% 7% 82% | Division 25% 29% 16% 9% 79%
30 29 14 9 83 S&S 34 34 16 11 95

6% 6% 3% 2% 18% | Division 8% 8% 3% 2% 21%
149 193 87 42 471 —_— 147 163 89 50 450
of.
32% 41% 18% 9% 100% 33% 36% 20% 11% 100%

S&S : Services & Solutions
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¥ Evolution vs. 2021

Rev. in €m South North _

| Americas APAM Total

in% | Europe Europe
Product -6 -35 +1 +7 -33
Division -5% -21% +1% +20% -9%
S&S +4 +5 +2 +2 +12
Division +13% +16% +11% +18% +15%
Total -2 -30 +2 +8 21

-1% -15% +3% +20% -4%
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¥ Evolution vs. 2021

Rev.in €m Evolution at
Exchange
% vs. Rev. 2021.03 rate Scope change| constant 2022.03
N-1 scope *
Product 388 7 0 -40 355
Division 2% 0% -10% -9%
S&S 83 1 0 11 95
Division 2% 0% 13% 15%
Total 471 8 0 -29 450
2% 0% -6% -4%

* at constant scope and exchange rates : definition in appendix
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Il Order intake & orderbook on equipment
(€m)
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= Order Intakes ——Orderbook

Strong order intake and growing orderbook
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I Division Product |
operational review =

Order intake still high s e
Historic depth of orderbook
Sanitary tensions at the beginning of the year
Tensions on the supply chain |
Acceleration of invoicing volumes slowed by supplier shortag
Very strong inflationary pressures on raw material, energy a
... and many commercial initiatives to limit those impact
Uncertainty about the impacts of the Ukrainian war £

Increase in volumes under operational and inflationary pressure
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¥ Division S&S
operational review

Dynamic markets

Very strong growth in revenues

Tension on the supply chain and parts availability
Difficulty in renewing our own rental fleets
Strengthening of internal processes

In-depth work on service activities and tools

A historical activity performance
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I 2022 Outlook

m To date, the depth of the orderbook and the operational performance of the

group allow to confirm the revenue growth forecast for 2022 of more than
20% compared to 2021.

On the other hand, the impact of the conflict in Ukraine on the component,
steel and energy prices is too volatile for the group to be able to confirm its
current operating margin forecast for the year.
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I Appendix - Definition

Like for like, at constant scope and exchange rates:

m scope: There is no acquired entity nor exit in 2021 and in 2022

m application of the exchange rate of the previous year on the aggregates of the
current year

Net sales Q1 2022 | April 26,2022 ——_ Public Mﬂﬂgm’y 13



